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Abstract 

Financial well-being has become an important component of individual welfare, particularly with the increasing 

participation of individuals in financial markets. Investors today seek not only financial returns but also financial 

security, stability, and psychological satisfaction. The present study examines the relationship between financial 

well-being and psychological satisfaction among investors by synthesizing evidence from existing academic 

literature, institutional reports, and financial surveys. The study adopts a secondary research methodology to 

analyze prior empirical findings related to investor behavior, financial literacy, financial stability, and 

psychological outcomes. The review highlights that financial literacy plays a critical role in improving investors’ 

financial decision-making, risk management, and long-term financial planning. Investors with higher financial 

knowledge are more likely to adopt responsible financial behaviors such as budgeting, saving, and portfolio 

diversification, which strengthen financial well-being. The study also identifies the influence of psychological 

factors such as risk perception, emotional responses, and behavioral biases on investment behavior and 

satisfaction. Empirical evidence suggests that investors who experience financial stability and positive investment 

outcomes tend to report higher levels of confidence, reduced financial stress, and greater psychological 

satisfaction. Conversely, financial uncertainty and market volatility may negatively affect investor emotions and 

decision-making. Overall, the findings suggest that financial literacy enhances financial well-being, which in turn 

contributes to improved psychological satisfaction among investors. The study highlights the importance of 

financial education, responsible investment practices, and investor awareness in promoting both financial stability 

and psychological well-being. 

 

Keywords: Financial Well-Being, Psychological Satisfaction, Financial Literacy, Investor Behavior, Risk 
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1. Introduction 

Financial well-being has emerged as a significant dimension of overall individual welfare, particularly in the 

context of increasing participation in financial markets. It refers to a person’s ability to meet current financial 

obligations, feel secure about the future, and make choices that allow enjoyment of life (Consumer Financial 

Protection Bureau, 2015). With the expansion of investment avenues such as equity markets, mutual funds, 

retirement schemes, and digital trading platforms, financial well-being has become closely linked with modern 

investment behavior. Investors today are not only concerned with wealth accumulation but also with financial 

stability, risk management, and long-term financial security (Organisation for Economic Co-operation and 

Development, 2020). In recent decades, there has been growing scholarly interest in behavioral finance and 

investor psychology. Traditional finance theories assumed that investors act rationally; however, behavioral 

finance highlights the influence of cognitive biases, emotions, and psychological factors on investment decisions. 

The foundational work of Kahneman and Tversky (1979) introduced Prospect Theory, demonstrating that 

individuals’ financial decisions are often shaped by perceived gains and losses rather than objective outcomes. 
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Financial security plays a central role in influencing both investment decisions and psychological satisfaction. 

Investors who perceive themselves as financially secure are more likely to demonstrate confidence, reduced stress 

levels, and greater satisfaction with their financial choices. Conversely, financial instability and market volatility 

may lead to anxiety, regret, and dissatisfaction. Studies on subjective well-being indicate that financial resources 

contribute not only to economic stability but also to emotional well-being and life satisfaction (Diener, 1984). 

Understanding how financial conditions influence investors’ psychological outcomes has become increasingly 

important in today’s dynamic financial environment. Market fluctuations, technological advancements in trading 

platforms, and global economic uncertainties have intensified the psychological pressures faced by investors. 

Therefore, examining the relationship between financial well-being and psychological satisfaction provides 

valuable insights for financial advisors, policymakers, and researchers. Against this backdrop, the present study 

examines the relationship between financial well-being and psychological satisfaction among investors by 

synthesizing existing research evidence and institutional reports. 

 

2. Research Methodology 

The present study adopts a secondary research approach. Data and evidence are collected from published academic 

literature, institutional reports, financial surveys, and scholarly articles related to investor behavior, financial well-

being, and psychological satisfaction. The study synthesizes empirical findings from previous research to identify 

patterns, relationships, and key determinants affecting investor well-being. 

2.1 Objectives of the Study 

• To review existing literature on financial well-being among investors. 

• To examine psychological satisfaction in the context of investment behavior and financial security. 

• To synthesize existing findings on the relationship between financial well-being and psychological 

satisfaction. 

• To identify key factors influencing investors’ financial and psychological outcomes. 

• To highlight research gaps and suggest directions for future studies. 

 

3. Literature Review 

3.1 Financial Well-Being 

Financial well-being refers to an individual’s ability to manage current financial needs, remain secure about future 

finances, and feel satisfied with their financial situation. It includes both objective indicators such as income, 

savings, investments, and debt levels, as well as subjective perceptions like financial confidence and perceived 

control over finances. The FINRA Investor Education Foundation (2019) emphasizes that responsible financial 

behaviors such as budgeting, saving, and prudent financial planning significantly influence financial well-being. 

Similarly, the World Bank (2022) highlights financial inclusion and financial resilience as key components of 

financial stability. Xiao (2016) argues that financial knowledge and disciplined financial practices improve 

perceived financial well-being and financial satisfaction. Higher financial well-being is often associated with 

improved financial planning, reduced financial stress, and greater confidence in investment decisions. 

3.2 Investor Psychology 

Investor psychology plays a crucial role in shaping financial decision-making and investment outcomes. 

Behavioral finance research suggests that investors often make decisions influenced by emotions, cognitive biases, 

and psychological perceptions. Shefrin (2007) explains that emotional responses to financial gains and losses 

significantly influence investor behavior. Loss aversion, overconfidence, and herd behavior are common 
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behavioral biases that affect investment decisions. Statman (2019) highlights that such behavioral tendencies can 

lead to irrational investment strategies and suboptimal financial outcomes. 

Table 1: Key Psychological Factors Affecting Investor Behaviour 

Psychological 

Factor 
Description Impact on Investor Behaviour 

Prospect Theory 

Investors evaluate gains and losses 

differently and often weigh losses more 

heavily than gains. 

Investors may become risk-averse after losses and 

avoid selling losing investments (Kahneman & 

Tversky, 1979). 

Emotional 

Influences 

Emotions such as fear, greed, and regret 

influence investment decisions. 

Emotional reactions may cause panic selling or 

impulsive trading (Shefrin, 2007). 

Overconfidence 

Bias 

Investors overestimate their knowledge 

and predictive ability. 

Leads to excessive trading and increased 

transaction costs (Statman, 2019). 

Herd Behavior 
Investors follow market trends or other 

investors’ actions. 

Can create market bubbles and irrational 

investment patterns (Statman, 2019). 

Loss Aversion 
Losses have a stronger psychological 

impact than gains. 

Investors may hold underperforming assets too 

long (Kahneman & Tversky, 1979). 

These behavioral factors significantly influence investor satisfaction and financial decision-making. 

3.3 Financial Literacy and Investor Behavior 

Financial literacy refers to the knowledge and understanding of financial concepts such as savings, investment 

strategies, risk diversification, and financial planning. Individuals with higher levels of financial literacy are better 

equipped to evaluate investment opportunities and manage financial risks effectively. Lusardi and Tufano (2015) 

highlight that financial knowledge enhances the quality of financial decisions and reduces the likelihood of poor 

financial choices. Financially literate individuals are more likely to diversify their investments, engage in long-

term financial planning, and participate actively in financial markets. Research by the International Network on 

Financial Education (2021) indicates that financial literacy improves financial resilience, confidence, and long-

term financial satisfaction among investors. 

3.4 Financial Well-Being and Life Satisfaction 

Financial well-being is closely linked with life satisfaction and psychological health. Individuals who experience 

financial stability are more likely to report higher levels of happiness and emotional well-being. Diener (1984) 

explains that subjective well-being reflects individuals’ evaluation of their life satisfaction and emotional 

experiences. Similarly, Easterlin (2001) argues that financial resources influence happiness, though the 

relationship may depend on expectations and social comparisons. Oswald (2010) suggests that financial security 

contributes to emotional stability and improved quality of life. In the context of investment behavior, consistent 

financial growth and financial stability can strengthen investors’ psychological satisfaction and confidence. 

3.5 Investment Performance and Psychological Satisfaction 

Investment performance significantly influences investors’ psychological satisfaction. Positive investment 

outcomes can increase investor confidence, reinforce financial optimism, and enhance financial well-being. When 

investors achieve expected financial returns, they tend to experience greater satisfaction and emotional stability. 

However, poor investment performance or unexpected losses can negatively affect investors’ psychological states. 

Market volatility may lead to anxiety, regret, and stress among investors, especially those with limited financial 

knowledge or risk tolerance. Behavioral finance research indicates that investors often evaluate their financial 

success not only based on objective financial outcomes but also on subjective expectations and emotional 

responses. 
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Therefore, investment performance plays a crucial role in shaping both financial well-being and psychological 

satisfaction among investors. 

3.6 Risk Perception and Financial Well-Being 

Risk perception refers to how investors interpret and evaluate potential financial risks associated with investment 

decisions. Individuals with higher risk tolerance may be more willing to invest in volatile financial assets such as 

stocks, while risk-averse investors prefer safer financial instruments. Perceived financial risk can influence both 

investment behavior and psychological well-being. When investors perceive investment risks as manageable, they 

are more likely to remain confident and financially satisfied. Conversely, high levels of perceived risk can increase 

financial stress and reduce overall financial well-being. 

3.7 Digital Investment Platforms and Investor Confidence 

Technological advancements have significantly transformed the investment landscape. Digital investment 

platforms, mobile trading applications, and online financial services have made investment opportunities more 

accessible to individuals. These platforms provide investors with real-time financial information, market analysis 

tools, and convenient trading options. To illustrate the growing adoption of digital investment technologies, the 

following table presents the usage of different digital investment platforms among investors. 

Table 2: Adoption of Digital Investment Platforms Among Investors 

Platform Type Percentage of Investors 

Mobile Trading Apps 62% 

Online Brokerage Platforms 71% 

Robo-advisory Services 28% 

Source: EY. (2022). Global FinTech Adoption Index. 

 

Figure 1: Adoption of Digital Investment Platforms Among Investors 

Digital platforms have significantly increased accessibility and participation in financial markets. Online 

brokerage services and mobile trading applications allow investors to monitor financial markets and execute trades 

instantly. However, the ease of digital trading may also encourage impulsive investment behavior and excessive 

trading among inexperienced investors. 

 



Minnesota Journal of Business Law and Entrepreneurship 

Volume 2026, No. 1 

ISSN: 1540-3270 

737 
 

https://kommerstad.org 

4. Theoretical Framework 

The present study is guided by several theoretical perspectives that explain the relationship between financial 

behavior, financial well-being, and psychological satisfaction among investors. These theories provide a 

conceptual foundation for understanding how financial knowledge, behavioral tendencies, and psychological 

perceptions influence investment decisions and financial satisfaction. In modern financial markets, investors are 

influenced not only by objective financial information but also by emotions, cognitive biases, and financial 

knowledge. Therefore, integrating insights from behavioral finance, subjective well-being theory, prospect theory, 

and financial literacy theory helps explain how financial conditions influence investors’ psychological outcomes. 

4.1 Behavioral Finance Theory 

Behavioral Finance Theory challenges the traditional assumption of classical finance that investors always behave 

rationally when making financial decisions. Traditional financial theories such as the Efficient Market Hypothesis 

assume that investors evaluate all available information logically and choose options that maximize expected 

returns. However, behavioral finance suggests that investors’ decisions are often influenced by psychological 

biases, emotions, and cognitive limitations (Shefrin, 2007; Statman, 2019). 

According to behavioral finance scholars, investors frequently rely on heuristics or mental shortcuts when making 

financial decisions, which may lead to systematic errors in judgment. Emotional responses such as fear, greed, 

overconfidence, and regret can strongly influence investment behavior, particularly during periods of market 

volatility. For example, investors may sell assets prematurely due to fear of potential losses or hold losing 

investments due to emotional attachment and optimism about future recovery. Behavioral finance research also 

highlights several biases that influence investor behavior, including overconfidence bias, herd behavior, and loss 

aversion. Overconfidence bias occurs when investors overestimate their knowledge or ability to predict market 

movements, which may result in excessive trading and increased transaction costs. Herd behavior refers to the 

tendency of investors to follow the actions of other investors rather than relying on their own analysis. These 

behavioral biases can significantly affect investment outcomes and psychological satisfaction among investors 

(Statman, 2019). Therefore, behavioral finance theory provides an important framework for understanding how 

psychological factors influence financial decision-making and investor well-being. 

4.2 Subjective Well-Being Theory 

Subjective Well-Being Theory explains how individuals evaluate their life satisfaction and emotional well-being. 

According to this perspective, well-being is not determined solely by objective economic conditions such as 

income or wealth, but also by individuals’ perceptions and evaluations of their life circumstances. Subjective well-

being includes cognitive evaluations of life satisfaction as well as emotional experiences related to happiness and 

stress (Diener, 1984). Financial conditions play a crucial role in shaping subjective well-being because financial 

resources influence individuals’ ability to meet basic needs, pursue personal goals, and maintain a sense of security 

about the future. Individuals who perceive themselves as financially stable are more likely to report higher levels 

of happiness and life satisfaction. Conversely, financial stress, debt burdens, and economic uncertainty may 

negatively affect psychological well-being and overall life satisfaction (Easterlin, 2001). 

In the context of investment behavior, subjective well-being theory suggests that financial success and investment 

outcomes can influence how investors perceive their financial security and emotional well-being. Investors who 

experience stable financial growth and effective financial management often report higher levels of confidence 

and satisfaction with their financial decisions. Therefore, financial well-being can be considered an important 

contributor to overall psychological satisfaction among investors (Oswald, 2010). 

4.3 Prospect Theory 

Prospect Theory, developed by Kahneman and Tversky (1979), is one of the most influential theories in behavioral 

finance and decision-making under risk. The theory explains how individuals make financial decisions when faced 

with uncertain outcomes. Unlike traditional economic models that assume rational evaluation of probabilities and 

outcomes, prospect theory suggests that individuals evaluate potential gains and losses relative to a reference 
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point. A key concept of prospect theory is loss aversion, which states that individuals tend to experience losses 

more intensely than equivalent gains. In other words, the psychological pain associated with losing money is 

stronger than the satisfaction derived from earning the same amount. As a result, investors may become risk-

averse when facing potential gains but may take greater risks when attempting to recover losses (Kahneman & 

Tversky, 1979). 

This behavioral tendency can significantly influence investment decisions. For instance, investors may hold onto 

underperforming investments for extended periods in the hope that the asset value will recover, a behavior often 

referred to as the disposition effect. Similarly, investors may avoid potentially profitable opportunities due to fear 

of possible losses. Prospect theory therefore helps explain why investors sometimes make decisions that deviate 

from rational financial models and how these decisions may affect their psychological satisfaction. 

4.4 Financial Literacy Theory 

Financial Literacy Theory emphasizes the role of financial knowledge and financial capability in improving 

financial decision-making and financial stability. Financial literacy refers to an individual’s understanding of 

financial concepts such as savings, investment instruments, interest rates, inflation, diversification, and long-term 

financial planning. Individuals with higher levels of financial literacy are better equipped to evaluate financial 

products, manage financial risks, and make informed investment decisions (Lusardi & Tufano, 2015). Financially 

literate individuals tend to demonstrate responsible financial behaviors such as budgeting, saving regularly, 

diversifying investment portfolios, and planning for retirement. These practices contribute to improved financial 

well-being and long-term financial stability. Research also suggests that financial literacy increases individuals’ 

confidence in financial decision-making and reduces financial stress (Xiao, 2016). 

Furthermore, financial literacy can enhance investors’ participation in financial markets by enabling them to 

understand the risks and returns associated with different investment opportunities. Reports by the Organisation 

for Economic Co-operation and Development (2020) indicate that financially literate individuals are more likely 

to engage in systematic financial planning and maintain stable investment strategies. Consequently, financial 

literacy contributes not only to improved financial outcomes but also to greater psychological satisfaction and 

financial security. 

4.5 Integrated Conceptual Perspective 

The integration of these theoretical perspectives provides a comprehensive framework for understanding investor 

behavior and satisfaction. Behavioral finance theory explains how psychological biases influence financial 

decisions, while subjective well-being theory highlights the role of financial stability in determining happiness 

and life satisfaction. Prospect theory provides insights into how investors perceive gains and losses, and financial 

literacy theory emphasizes the role of financial knowledge in improving financial decision-making. Together, 

these theories suggest that financial literacy improves investors’ ability to make informed financial decisions, 

which strengthens financial well-being. Higher financial well-being, in turn, contributes to greater psychological 

satisfaction among investors. This integrated theoretical framework forms the conceptual basis for examining the 

relationship between financial well-being and psychological satisfaction in the present study. 

4.6 Proposed Conceptual Relationship 

The proposed conceptual relationship in this study illustrates the sequential association between financial literacy, 

financial well-being, and psychological satisfaction among investors. Financial literacy serves as a fundamental 

element that enables individuals to understand financial concepts, evaluate investment opportunities, and make 

informed financial decisions. It includes knowledge of financial products, risk diversification, savings strategies, 

and long-term financial planning. Investors with higher levels of financial literacy are more capable of managing 

financial resources efficiently and making rational investment choices (Atkinson & Messy, 2012). 

Financial literacy contributes significantly to improving financial well-being. Financial well-being refers to the 

ability of individuals to effectively manage their financial responsibilities, maintain financial security for the 

future, and experience confidence in their financial situation. When individuals possess adequate financial 
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knowledge, they are more likely to engage in responsible financial behaviors such as budgeting, saving regularly, 

and investing in diversified financial instruments. These practices help reduce financial vulnerability and enhance 

financial stability over time (Kempson, Finney, & Poppe, 2017). Improved financial well-being subsequently 

contributes to greater psychological satisfaction among investors. Individuals who feel financially secure and 

confident about their financial decisions tend to experience lower financial stress and greater emotional stability. 

Financial stability enables investors to cope better  with market uncertainties and economic fluctuations, thereby 

improving their overall psychological well-being and satisfaction with life (Netemeyer, Warmath, Fernandes, & 

Lynch, 2018). 

Therefore, the conceptual relationship proposed in this study suggests that financial literacy positively influences 

financial well-being, and improved financial well-being further enhances psychological satisfaction among 

investors. This relationship can be represented as follows: 

 

Figure 2: Conceptual Relationship Model 

This conceptual linkage highlights the mediating role of financial well-being in strengthening the relationship 

between financial knowledge and investors’ psychological satisfaction. 

 

5. Synthesis of Empirical Evidence 

Empirical evidence from institutional surveys and academic research consistently highlights the relationship 

between financial literacy, financial well-being, and psychological satisfaction. Studies by OECD (2020) and the 

Global Financial Literacy Excellence Center (2021) indicate that individuals with higher financial literacy 

demonstrate better financial planning, improved investment decisions, and greater financial stability. 

Table 3: Relationship Between Financial Literacy, Financial Well-Being, and Psychological Satisfaction 

Variable Key Indicator Observed Impact on Investors 

Financial Literacy 
Knowledge of financial products and 

investment planning 

Improves financial decision-making, (Lusardi 

& Tufano 2015) 

Financial Behaviour Saving, budgeting, diversification Enhances financial stability (Xiao, 2016) 

Financial Well-Being Ability to meet financial obligations 
Reduces financial stress (Netemeyer et al., 

2018) 

Psychological 

Satisfaction 
Financial confidence and happiness Improves life satisfaction, (Diener,1984) 

 

Similarly, research findings show that financially secure investors experience lower financial stress and higher 

levels of emotional well-being. Evidence also suggests that psychological factors such as confidence, risk 

perception, and behavioral biases influence investment outcomes and investor satisfaction. 
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6. Discussion 

The findings of this study highlight the close relationship between financial well-being and psychological 

satisfaction among investors. Financial literacy plays an important role in improving investors’ ability to make 

informed financial decisions, manage risks, and adopt disciplined financial practices such as saving and portfolio 

diversification. These practices contribute to stronger financial stability and confidence in investment decisions. 

Psychological factors also significantly influence investor behavior. Emotional reactions such as fear, anxiety, and 

overconfidence can affect investment decisions, particularly during periods of market volatility. These behavioral 

tendencies may lead to irrational financial decisions, which can impact both financial outcomes and investor 

satisfaction. Investment performance and risk perception further shape investors’ psychological responses. 

Positive financial returns tend to increase confidence and satisfaction, while financial losses and market 

uncertainty may create stress and dissatisfaction. Overall, the findings suggest that financial literacy, responsible 

investment behavior, and effective risk management contribute to improved financial well-being and greater 

psychological satisfaction among investors. 

 

7. Implications 

The study offers several practical implications. First, financial education programs should be strengthened to 

improve financial literacy among investors. Increased financial knowledge can enhance investment decision-

making and financial stability. Second, policymakers and financial institutions should promote responsible 

investment practices and provide accessible financial information to investors. Third, financial advisors should 

consider psychological factors when guiding investors, as emotional responses significantly influence investment 

behavior. 

 

8. Future Research Directions 

Future research may explore the relationship between financial well-being and psychological satisfaction using 

large-scale primary datasets. Researchers may also investigate the role of demographic factors such as age, income 

level, and investment experience in shaping financial well-being. Additionally, further studies can examine the 

impact of emerging technologies such as fintech platforms and artificial intelligence on investor behavior. 

 

9. Conclusion 

The study examined the relationship between financial well-being and psychological satisfaction among investors 

using evidence from existing literature and institutional reports. The findings indicate that financial literacy plays 

a crucial role in improving financial decision-making, risk management, and long-term financial planning. 

Investors with higher financial knowledge are more likely to adopt responsible financial behaviors, which 

contribute to improved financial stability and confidence. The study also highlights the influence of psychological 

factors on investment behavior. Emotional responses, behavioral biases, and perceptions of financial risk can 

affect investment decisions and investor satisfaction. Positive investment outcomes and financial security tend to 

enhance investors’ confidence and psychological well-being, while financial uncertainty and losses may lead to 

stress and dissatisfaction. Overall, the study concludes that financial literacy strengthens financial well-being, and 

improved financial well-being contributes to greater psychological satisfaction among investors. Promoting 

financial education and responsible investment practices can therefore play an important role in enhancing both 

financial stability and psychological well-being. 
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